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Abstract: The present study aimed to propose and explain a green marketing management 

model based on the value chain in the banking industry. This study focused on conceptualizing 

green marketing management within the framework of the value chain, identifying the 

influencing factors, and developing operational strategies to enhance the green marketing 

process in banking services. This research employed a grounded theory approach due to its 

exploratory nature. The sampling method utilized in this study was theoretical sampling. Data 

collection was primarily conducted through in-depth interviews with bank managers, clients, 

and academic experts to achieve theoretical saturation. A total of 10 interviews were 

conducted. After collecting the data, the transcribed interviews were analyzed through a 

coding process. The final model of the study was developed through three stages of open, axial, 

and selective coding. The findings indicate that the final model comprises six general categories 

and eighteen subcategories. The findings of this study highlight that for successful green 

marketing management based on the value chain in the banking industry, managers must 

consider all identified categories and subcategories and possess adequate and comprehensive 

knowledge of each. Furthermore, this study emphasizes the importance of green marketing 

management based on the value chain in the banking industry. 
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1. Introduction 

The development of human civilization has brought about various environmental 

challenges that impact future generations in multiple ways. Many environmental 

issues, including global warming, air pollution, depletion of drinking water 

resources, and the deterioration of the ozone layer, are primarily rooted in human 

activities [1]. However, these activities can be managed by altering and modifying 

related behaviors to mitigate these harmful effects [2]. 

The rapid economic growth, changing consumption patterns, and evolving consumer behaviors are considered 

primary contributors to environmental degradation [3]. Increasing concerns about the environment have led 

consumers to become more environmentally conscious, favor businesses that align with environmental 

sustainability, and demonstrate social responsibility in their consumption practices [4, 5]. 

This necessitates that all sectors of society engage in collective and coordinated efforts for environmental 

protection. One key sector is businesses, which are expected to integrate environmental considerations into various 

 

 

 

 

 

 

 

 

 

 

Citation: Akhlaghi E, Karimi Zand 

S.M,  Rahimi Nik A. (2024).  The 

Provision of a Green Marketing 

Management Model Based on the 

Value Chain in the Banking Industry. 

Business, Marketing, and Finance Open, 

1(1), 75-85. 

Received:  10 October 2023 

Revised: 02  November 2023 

Accepted:  05  December 2023 

Published: 01  January 2024 

 

Copyright: © 2024 by the authors. 

Submitted for possible open access 

publication under the terms and 

conditions of  Creative Commons 

Attribution-NonCommercial 4.0 

International (CC BY-NC 4.0) 

License. 

 

https://orcid.org/0000-0001-8343-4602
https://orcid.org/0009-0005-5718-6410
https://orcid.org/0000-0003-4474-7707
http://creativecommons.org/licenses/by-nc/4.0
http://creativecommons.org/licenses/by-nc/4.0


 Akhlaghi et al. 

 76 

aspects of their operations, including construction, production, product offerings, and services. Given that a 

significant portion of environmental challenges is linked to business activities, companies themselves must be part 

of the solution. Therefore, managers must steer their organizations toward sustainability. The primary challenge is 

to develop sustainable solutions for production, consumption, and everyday life [6, 7]. 

On one hand, consumer concerns, and on the other hand, competition and governmental regulations, have 

compelled marketing departments to integrate environmental considerations into their marketing strategies, 

leading to the emergence of the concept of green marketing [8-10]. Green marketing encompasses all activities 

aimed at creating and facilitating exchanges that meet human needs while minimizing harmful environmental 

impacts [11-14]. Green marketing is essentially a managerial process that covers all organizational aspects, with its 

primary objective being the identification, anticipation, and fulfillment of customer and societal needs in a 

profitable and sustainable manner [15]. 

Incorporating environmental considerations into marketing activities provides firms with a competitive 

advantage, enabling them to establish a strong market presence [16, 17]. The objective of marketing systems is to 

enhance consumption, ensure consumer choice, and improve quality of life. Quality of life encompasses not only 

the quality of goods and services but also environmental quality, which is reflected across all organizational 

dimensions, leading to the emergence of the green value chain [9, 18, 19]. 

Providing products and services that meet customer needs while minimizing environmental harm enhances the 

firm's environmental distinction and positively influences customers' perceptions, thereby contributing to an 

increased value chain. Numerous studies have explored the impact of green marketing on consumers’ perceptions 

of organizations. A positive organizational image is essential for achieving competitive advantage and long-term 

success. According to Borchelt and Cook, consumers' awareness of a firm's social responsibility efforts, including 

environmentally friendly initiatives, fosters a positive perception of the organization [3, 17, 19-23]. 

An organization’s image comprises emotions, feelings, and information associated with it. Corporate social 

responsibility initiatives significantly influence consumers' perceptions of organizations. As green marketing is an 

integral component of social responsibility programs, its primary mission is to create a favorable value chain for 

customers and stakeholders [24, 25]. Additionally, globalization, the establishment of numerous private banks, and 

heightened market competition have driven banks to innovate their offerings to achieve sustainable value creation 

[23]. 

Furthermore, despite economic and financial crises and declining consumer trust in banks, achieving 

sustainability through environmentally friendly programs and value chain management is crucial for banks to 

thrive in an increasingly competitive environment. Recent studies have highlighted that in industries such as 

banking, where a robust value chain is essential, green marketing management serves as a critical factor in 

organizational success and competitive strategies [26]. Research findings have demonstrated that managerial 

commitment to green marketing is closely intertwined with the organizational value chain. By fostering managerial 

vision in green marketing and value chain management, this study aims to support the banking industry in 

encouraging and engaging customers and strengthening customer relationships. 

2. Methodology 

The present study is a qualitative research project. Given the existing theoretical gap, the grounded theory 

approach was employed to develop a green marketing management model based on the value chain in the banking 

industry. Grounded theory is a qualitative research method that inductively applies systematic procedures to 
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construct a theory about the phenomenon under investigation. In this study, purposive sampling, a non-

probabilistic sampling method, was used for sample selection. Purposeful sampling in qualitative research involves 

selecting participants who can provide meaningful insights into the research problem and central phenomenon 

under study. Data were collected through in-depth and semi-structured interviews with experts. The research 

population included banking industry experts, private sector stakeholders, and public sector managers. 

All interviews were recorded and utilized for coding, validation, and feedback. In total, 10 interviews were 

conducted. Data collection continued until theoretical saturation was achieved, where no new data emerged. 

3. Findings and Results 

Data collection tools included interviews with experts, specialists, and banking industry stakeholders. 

Participants consisted of experts, private sector activists, and public sector managers in the banking industry. 

Interviews were conducted using an interview protocol, and data essential for the research were extracted. Data 

analysis was performed using the grounded theory approach, involving coding and categorization. In the initial 

phase, information was gathered through open interviews with banking industry managers. Additionally, 

observing the behavior of banking industry experts provided deeper insights for the researcher. After coding and 

categorization, the conceptual model of the research was developed. 

The researcher extracted and coded interview texts after each session. Data were subjected to three stages of 

coding: open, axial, and selective. Initially, data were reviewed line by line, and open codes, which directly reflected 

participants' words, were extracted. 

Extracted codes were compared with previous codes, and conceptually similar codes were grouped into 

categories. Categories were compared and merged when necessary, or subdivided into multiple categories. Codes 

were reassigned between categories when appropriate, resulting in the identification of the axial category. 

The coding process established connections between categories, with one category selected as the central 

category. In this study, the green marketing management model based on the value chain emerged from causal 

conditions, influenced processes and strategies, and led to final outcomes. Selective coding revealed relationships 

among categories. After conducting interviews with academic and industry experts, the green marketing 

management model based on the value chain was finalized using the grounded theory method. To ensure research 

validity and reliability, key elements of this process are summarized below. 

Axial coding, a key stage in grounded theory, establishes relationships between categories generated during 

open coding. This stage, based on a paradigm model, facilitates the theoretical development process. The coding 

process involves the expansion of one selected category, with each stage performed individually and 

simultaneously. 

Open coding, the initial phase of analysis, began after the interviews. Codes from interviews with 10 experts, 

private sector stakeholders, and public sector managers were extracted. Common and significant codes were 

identified as final codes. Concepts were labeled and categorized through a thorough review of interview texts and 

contextual notes. 

Axial coding connected categories and subcategories based on their dimensions and characteristics, using 

Strauss and Corbin’s analytical tools to explore category relationships. The coding process followed the six 

conditions of grounded theory. 

Causal conditions refer to events that create circumstances around a phenomenon and explain why 

individuals and groups respond in specific ways. Causal conditions directly influence green marketing 
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management based on the value chain or contribute to its formation and development. In this study, the green 

supply chain process, integration, and intra-organizational green structure were identified as causal conditions for 

green marketing management in the banking industry, as shown in Table 1. 

Table 1. Causal Categories 

Subcategory Codes 

Green Supply Chain 

Process 

Green awareness of employees regarding the environment; increased green training for employees; 

environmentally compatible design; development of innovative environmental ideas. 

Integration Green service approach in banking; utilization of market potentials for green production; provision of 

governmental facilities and support; integration of distinguishing features in product design. 

Intra-organizational 

Green Structure 

Green partnership agreements; active participation of customers; active involvement of stakeholders; 

performance standards. 

 

Contextual conditions represent specific characteristics related to the phenomenon, often referring to the 

situational context of relevant events. These factors are essential for the realization of green marketing management 

based on the value chain in the banking industry and provide the context for applying management strategies. In 

this study, flexibility, resource integration, and technical capabilities were identified as key contextual factors, as 

shown in Table 2. 

Table 2. Contextual Categories 

Subcategory Codes 

Flexibility Service flexibility; rapid service development; volume flexibility. 

Resource 

Integration 

Change management in service processes; goal setting; development of roadmaps; standardization of green 

processes; systemic approach development. 

Technical 

Capabilities 

Adoption of new technology; absorption capacity; technology infrastructure. 

 

Intervening conditions include broader elements such as time, space, and culture that facilitate or constrain 

strategies. These conditions influence actions within a given context and range from distant to immediate impacts. 

In this study, environmental characteristics, environmental uncertainty, and technical and market structure were 

identified as intervening conditions in green marketing management based on the value chain in the banking 

industry, as shown in Table 3. 

Table 3. Intervening Categories 

Subcategory Codes 

Environmental 

Characteristics 

Declining safe environmental attitudes; changing governmental approaches; unstable environmental 

relationships; reduced strategic vision; environmentally compatible technology for new product development. 

Environmental 

Uncertainty 

Lack of governmental incentives; inability to create competitive advantages; absence of proactive environmental 

compliance. 

Technical and Market 

Structure 

Increasing customer maturity; changing customer needs; green supply chain management; lack of transparency 

in green processes; engineering analysis of green product value; reduced cost and time in green design. 

 

The core phenomenon must be axial, meaning that all other major categories are connected to it and appear 

consistently within the data. This indicates that, in almost all cases, there are references to this central concept. The 

core phenomenon represents a central idea or process that serves as the foundation to which all other categories 

are related. In this study, the categories of senior management commitment, green services, and green targeting 

were identified as the core categories of green marketing management based on the value chain in the banking 

industry, as shown in Table 4. 
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Table 4. Core Categories 

Subcategory Codes 

Senior Management 

Commitment 

Support for intellectual capital; senior management awareness; development of green product infrastructure; 

improvement of employee skills and capabilities; institutionalization of green processes in services. 

Green Services Strengthening the green product chain system; reusability; recycling; support for paper waste reduction; cost 

reduction. 

Green Targeting Technical and economic analysis of green banking; compliance with future legal requirements (e.g., pollution 

rates, fuel consumption); adequate technical knowledge of service standards; promotion of green product safety; 

welfare amenities associated with products. 

 

Strategies refer to the plans and actions derived from the core category of the model, leading to specific 

outcomes. Strategies encompass a series of measures implemented to manage or respond to the phenomenon under 

study. 

In this research, the categories of green management, green marketing, and green human resources were 

identified as key strategies for green marketing management based on the value chain in the banking industry, as 

shown in Table 5. 

Table 5. Strategy Categories 

Subcategory Codes 

Green 

Management 

Generation of innovative ideas; alignment of new green service development with target markets; adoption of 

international best practices; achievement of social commitment. 

Green Marketing Behavioral analysis of market segments regarding green products; target market determination; evaluation of 

promotions and after-sales services. 

Green Human 

Resources 

Implementation of green management practices; integration of green activities across the organization; development 

of intelligent and distinctive human resource attributes; performance enhancement; commitment to environmental 

processes. 

 

Consequences represent the outcomes of actions and reactions within the model. In this study, the 

consequences of green marketing management based on the value chain in the banking industry were categorized 

into competitive advantage, green organizational development, and a sustainable green supply chain. Table 6 

presents the categories and concepts associated with these consequences. 

Table 6. Consequence Categories 

Subcategory Codes 

Competitive 

Advantage 

Development of safe, environmentally friendly products; identification of market opportunities and threats; 

establishment of dynamic green supply chain structures; importance of green innovation for market share and 

profitability. 

Green 

Organizational 

Development 

Positive customer perception of green consumption; customer preference for green services; intra-organizational 

awareness and adoption of green management practices. 

Sustainable Green 

Supply Chain 

Enhancement and development of sustainable green supply chains; consideration of environmental factors 

throughout the supply chain; development of technology roadmaps for new products; incorporation of 

environmental requirements in all product design stages (e.g., fintech and digital banking products and services). 

 

Selective coding integrates the results of prior coding stages, identifies the core category, systematically relates 

it to other categories, and refines the model for validation and further development. In this study, selective coding 

facilitated the integration and presentation of a green marketing management model based on the value chain in 

the banking industry, linking categories and subcategories identified during open and axial coding. The paradigm 

model is illustrated in Figure 1. 
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Figure 1: The Paradigm Model of Research 

The theory creation process is the culmination of grounded theory research, wherein the researcher develops 

a theoretical framework based on the results of open and axial coding. In this study, the paradigm model highlights 

how causal conditions contribute to the formation of a green marketing management model based on the value 

chain in the banking industry. This approach, while offering strengths and weaknesses, played a crucial role in 

analyzing and synthesizing interview data under transient conditions. The core phenomenon and its related 

strategies, activated by intervening conditions, were instrumental in formulating a new theoretical model. The 

study's primary objective was to identify factors that contribute to the development of a green marketing 

management model based on the value chain in the banking industry. 

The validity of the developed theory was assessed using proportionality and applicability indices through 

interviews with participants. The proportionality index was discussed with three interviewees to ensure alignment 

between research findings and real-world applications, leading to adjustments in certain categories. The 

applicability index was ensured through continuous comparison of data with the research background and 

theoretical foundations. The use of semi-structured interview questions throughout the study further enhanced its 

applicability by allowing iterative refinement and error correction. 

4. Discussion and Conclusion 

The findings of this study revealed that the green marketing management model based on the value chain in the 

banking industry comprises six main categories: senior management commitment, green services, green targeting, 

green management, green marketing, and green human resources. These categories were identified through open, 

axial, and selective coding of data collected from banking industry experts. The core phenomenon of green 

marketing management in the banking sector was found to be deeply intertwined with management commitment, 
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service innovation, and sustainability targets, leading to competitive advantage, green organizational development, 

and a sustainable green supply chain. 

The results demonstrated that senior management commitment plays a pivotal role in driving green initiatives 

in banking services. This finding aligns with previous research emphasizing that top management’s support is 

essential for integrating green practices into organizational processes [27]. In particular, the study by Alshura and 

Awawdeh (2016) highlighted that management commitment significantly influences the successful implementation 

of green supply chain practices, which are essential for achieving green performance in various industries, 

including banking [28]. Similarly, the importance of management commitment was underscored by Adalkhani et 

al. (2019), who found that managerial support is critical for developing effective marketing strategies in the banking 

industry, particularly those focused on sustainability [2]. 

The study also found that green services, including reusability, recycling, and cost reduction, are crucial 

components of green marketing management in the banking industry. This result is supported by the work of Diab 

et al. (2015), who identified green service practices as key drivers of organizational performance in the Jordanian 

food industry. Moreover, Nguyen et al. (2019) found that green services offered by food stores significantly 

influenced consumer purchasing decisions, highlighting the importance of eco-friendly services in enhancing 

consumer trust and loyalty [21]. The banking industry, similar to other service industries, can benefit from 

implementing green services to attract environmentally conscious customers and improve service quality [29]. 

Green targeting, which involves technical and economic analyses, compliance with legal requirements, and 

promotion of green product safety, was identified as another critical category in the green marketing management 

model. This finding is consistent with the study by Ranjan and Kushwaha (2017), who emphasized that green 

targeting strategies, such as market segmentation based on environmental preferences, enhance consumer 

engagement and organizational performance [30]. Additionally, Papadas et al. (2017) highlighted that green 

marketing orientation, including green targeting, is essential for developing sustainable marketing strategies and 

achieving long-term competitive advantage [17]. 

The strategies identified in this study, including green management, green marketing, and green human 

resources, further reinforce the importance of integrating sustainability into all aspects of organizational operations. 

The study by Ghwayeen and Abdallah (2018) supports this finding by demonstrating that green supply chain 

management practices, including green human resource management, significantly improve environmental 

performance and export performance [5]. Similarly, Sharma et al. (2017) highlighted that green management 

practices in the agro-industry are critical for achieving sustainable development and operational efficiency [6]. 

The consequences of green marketing management based on the value chain, such as competitive advantage, 

green organizational development, and a sustainable green supply chain, align with previous studies that have 

emphasized the benefits of adopting green practices. For instance, Alizadeh et al. (2024) found that green marketing 

practices contribute to the sustainability of small and medium-sized enterprises by enhancing their competitive 

advantage and operational efficiency [31]. Furthermore, Wang and Sousa (2020) highlighted that leveraging 

marketing capabilities into green practices leads to improved competitive advantage and market performance [10]. 

The competitive advantage gained through green marketing management in the banking industry is supported 

by the study of Soleimani (2016), which found that green supply chain practices enhance export performance and 

competitive positioning [32]. Similarly, Wiengarten et al. (2014) emphasized that green supply chain integration 

enhances operational performance by reducing costs and improving service quality [33]. The present study 
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reinforces these findings by demonstrating that green marketing management not only enhances competitive 

advantage but also promotes long-term sustainability through the development of a green value chain. 

Green organizational development, identified as a consequence of green marketing management, is consistent 

with the findings of Ming-Lang et al. (2019), who highlighted that green supply chain management practices lead 

to organizational growth and sustainability [20]. The study by Mehrani et al. (2022) further supports this by 

demonstrating that the use of artificial intelligence tools in financial services and marketing enhances green 

organizational development by improving operational efficiency and service quality [34]. 

A sustainable green supply chain, another consequence identified in this study, aligns with the work of Singh 

and Teng (2020), who found that extending green practices across the supply chain enhances sustainability and 

operational performance [7]. The study by Faisal et al. (2021) also supports this finding by highlighting that strategic 

agility and green supply chain practices improve organizational resilience and sustainability in dynamic 

environments [4]. 

The present study contributes to the growing body of literature on green marketing management by providing 

a comprehensive model based on the value chain in the banking industry. The findings underscore the importance 

of senior management commitment, green services, green targeting, and strategic integration of green practices in 

achieving competitive advantage, organizational development, and sustainability. This study also highlights the 

need for continuous innovation and adaptation of green practices to meet evolving environmental standards and 

consumer expectations. 

The primary limitation of this study is its reliance on qualitative data collected from a relatively small sample of 

banking industry experts. While the grounded theory approach provides in-depth insights, the findings may not 

be generalizable to all banking institutions or other industries. Additionally, the study focused on the banking 

industry within a specific geographic context, which may limit its applicability to other regions with different 

regulatory environments and market conditions. Another limitation is the potential bias in participant responses, 

as interviews were conducted with individuals who may have varying levels of awareness and commitment to 

green practices. 

Future research should consider expanding the sample size to include a more diverse range of banking 

institutions and stakeholders to enhance the generalizability of the findings. Longitudinal studies could provide 

insights into the long-term impact of green marketing management practices on organizational performance and 

sustainability. Additionally, future studies could explore the role of emerging technologies, such as artificial 

intelligence and blockchain, in enhancing green marketing management and value chain sustainability. 

Comparative studies across different industries and regions could also provide valuable insights into the adoption 

and effectiveness of green marketing practices. 

Banking institutions should prioritize senior management commitment to green initiatives by providing training 

and resources to enhance managerial capabilities and awareness. Implementing green services, such as paperless 

transactions and eco-friendly banking products, can attract environmentally conscious customers and improve 

service quality. Banks should also invest in green targeting strategies by conducting regular technical and economic 

analyses to ensure compliance with environmental standards and enhance product safety. Integrating green 

practices into human resource management, marketing, and overall organizational strategy can lead to competitive 

advantage, organizational growth, and long-term sustainability. 

Authors’ Contributions 



 Business, Marketing, and Finance Open, Vol. 1, No. 1 

 

 83 

Authors equally contributed to this article. 

Ethical Considerations 

All procedures performed in this study were under the ethical standards. 

Acknowledgments 

Authors thank all participants who participate in this study. 

Conflict of Interest 

The authors report no conflict of interest. 

Funding/Financial Support 

According to the authors, this article has no financial support. 
 

References 

[1] E. Mugoni, B. Nyagadza, and P. K. Hove, "Green reverse logistics technology impact on agricultural entrepreneurial 

marketing firms' operational efficiency and sustainable competitive advantage," Sustainable Technology and Entrepreneurship, 

vol. 2, no. 2, p. 100034, 2023, doi: 10.1016/j.stae.2022.100034. 

[2] H. Adalkhani and F. Haqshenaz Kashani, "Design and development of the marketing strategies of Sepeh Bank in the 

banking industry," Business Management Quarterly, vol. 12, no. 47, pp. 81-103, 2019. 

[3] N. A. Morgan, C. S. Katsikeas, and D. W. Vorhies, "Export marketing strategy implementation, export marketing 

capabilities, and export venture performance," J. of the Acad. Mark. Sci, vol. 10, no. 4, pp. 271-289, 2016, doi: 10.1007/s11747-

011-0275-0. 

[4] A. Faisal, S. Ahammad, S. Basu, S. Munjal, and J. Clegg, "Strategic agility, environmental uncertainties and international 

performance: The perspective of Indian firms," Journal of World Business, vol. 56, no. 14, pp. 201-218, 2021, doi: 

10.1016/j.jwb.2021.101218. 

[5] W. Ghwayeen, A. Shihadeh, and A. Bahjat Abdallah, "Green supply chain management and export performance: The 

mediating role of environmental performance," Journal of Manufacturing Technology Management, 2018. 

[6] V. K. Sharma, P. Chandna, and A. Bhardwaj, "Green supply chain management related performance indicators in agro 

industry: a review," Journal of Cleaner Production, vol. 141, pp. 1194-1208, 2017, doi: 10.1016/j.jclepro.2016.09.103. 

[7] S. Singh and R. D. Teng, "Extending green practices across the supply chain: the impact of upstream integration," 

International Journal of Operations & Production Management, vol. 26, no. 7, pp. 795-821, 2020, doi: 10.1108/01443570610672248. 

[8] R. Bei Tab, "Investigating the moderating role of environmental cooperation on the relationship between green supply chain 

management and sustainable performance," Economic, Financial Management and Accounting Studies Quarterly, vol. 2, no. 2, 

2016. 

[9] R. Ismailpour, M. Rahmian, and S. Mohtsham, "Investigating the effect of quality management on the company’s green 

performance with the mediation of the green supply chain variable," in The third international conference on applied research in 

management and accounting, 2014. 

[10] Q. Wang and C. M. P. Sousa, "Leveraging marketing capabilities into competitive advantage and export performance," 

International Marketing Review, vol. 32, no. 1, pp. 78-102, 2020, doi: 10.1108/IMR-12-2013-0279. 

[11] A. Askari and M. Ranjbar, "Green Marketing is an Approach to Influencing Consumer Shopping Behavior (Case Study: 

Customers of Grocery Stores in Shiraz)," Political Sociology of Iran, vol. 5, no. 12, pp. 584-595, 2023, doi: 

10.30510/psi.2022.302199.2219. 

[12] W. L. Lin, J. A. Ho, M. Sambasivan, N. Yip, and A. B. Mohamed, "Influence of Green Innovation Strategy on Brand Value: 

The Role of Marketing Capability and R&D Intensity," Technological Forecasting and Social Change, vol. 171, 2021, doi: 

10.1016/j.techfore.2021.120946. 

[13] M. I. Khan, S. Khalid, U. Zaman, A. E. José, and P. Ferreira, "Green Paradox in Emerging Tourism Supply Chains: Achieving 

Green Consumption Behavior through Strategic Green Marketing Orientation, Brand Social Responsibility, and Green 

Image," International Journal of Environmental Research and Public Health, vol. 18, p. 9626, 2021, doi: 10.3390/ijerph18189626. 



 Akhlaghi et al. 

 84 

[14] W. Hamoody and H. Hussein, "The Contributing Role of the Green Marketing Dimensions in Supporting the Blue Ocean 

Strategy Principles: An Exploratory Study of the Opinions of a Sample of Managers in Altameem Diary Plant," 2020, doi: 

10.4108/eai.28-6-2020.2297877. 

[15] M. Shahmoradi and M. Mosli, "Green marketing and green brand," Management Science Research, vol. 2, no. 2, pp. 19-36, 

2019. 

[16] S. M. Diab, F. A. Al-Bourini, and A. H. Abu-Rumman, "The impact of green supply chain management practices on 

organizational performance: a study of Jordanian food industries," Journal of Management and Sustainability, vol. 5, no. 1, pp. 

149-157, 2015, doi: 10.5539/jms.v5n1p149. 

[17] K. K. Papadas, G. J. Avlonitis, and M. Carrigan, "Green marketing orientation: Conceptualization, scale development and 

validation," Journal of Business Research, vol. 80, pp. 236-246, 2017, doi: 10.1016/j.jbusres.2017.05.024. 

[18] H. Alizadeh and M. Foroughi, "A Strategic SWOT Analysis of Leading Electronics Companies based on Artificial 

intelligence," International Journal of Business Management and Entrepreneurship (IJBME), vol. 2, no. 2, pp. 1-16, 2023. 

[19] M. Hassanzadeh and S. Namdar Zanganeh, "Identifying and analyzing factors affecting the implementation of green supply 

chain management and its effect on performance improvement," in The third international conference on management and 

industrial engineering, 2016. 

[20] T. Ming-Lang, I. Md Shamimul, K. Noorliza, F. Firdaus Ahmad, and A. Samina, "A literature review on green supply chain 

management: Trends and future Challenges," vol. 14, no. 7, pp. 145-162, 2019, doi: 10.1016/j.resconrec.2018.10.009. 

[21] H. V. Nguyen, N. Nguyen, B. K. Nguyen, A. Lobo, and P. A. Vu, "Organic food purchases in an emerging market: The 

influence of consumers’ personal factors and green marketing practices of food stores," International Journal of Environmental 

Research and Public Health, vol. 16, no. 6, p. 1037, 2019, doi: 10.3390/ijerph16061037. 

[22] S. K. Nurbakhsh and R. Madain, "Determining the optimal marketing strategy in the banking industry with the combined 

approach of ANP and TOPSIS," Business Management Quarterly, vol. 7, no. 35, pp. 115-131, 2014. 

[23] F. Rajabpour and H. Alizadeh, "Investigating the impact of environmental factors on the adoption of social media among 

small and medium enterprises during the Covid-19 crisis," in The 6th National Conference and the 3rd International Conference 

on New Patterns of Business Management in Unstable Conditions, 2024, pp. 1-13, doi: 10.61838/kman.jayps.4.9.6. 

[24] C. R. Carter, R. Kale, and C. M. Grimm, "Environmental purchasing and firm performance: an empirical investigation," 

Transportation Research Part E: Logistics and Transportation Review, vol. 36, no. 3, pp. 219-228, 2000/09/01/ 2000. [Online]. 

Available: https://www.sciencedirect.com/science/article/pii/S1366554599000344. 

[25] Y. Gong, J. Liu, and J. Zhu, "When to increase firms’ sustainable operations for efficiency? A data envelopment analysis in 

the retailing industry," European Journal of Operational Research, vol. 277, no. 3, pp. 1010-1026, 2019/09/19/ 2019, doi: 

10.1016/j.ejor.2019.03.019. 

[26] M. Bouteraa, "Does Consumer Religiosity Matter for Green Banking Adoption? Evidence From a Muslim-Majority Market," 

Journal of Islamic Marketing, vol. 15, no. 7, pp. 1807-1823, 2024, doi: 10.1108/jima-02-2023-0049. 

[27] A. Jabbour, F. Frascareli, and C. Jabbour, "Green supply chain management and firms’ performance: understanding 

potential relationships and the role of green sourcing and some other green practices," Resources, Conservation and Recycling, 

vol. 10, no. 4, pp. 366-374, 2015, doi: 10.1016/j.resconrec.2015.07.017. 

[28] M. S. K. Alshura and H. Z. Y. Awawdeh, "Green supply chain practices as determinants of achieving green performance of 

extractive industries in Jordan," International Journal of Business and Social Science, vol. 7, no. 7, pp. 166-177, 2016. 

[29] M. L. Tseng, "A causal and effect decision-making model of service quality expectation using grey-fuzzy DEMATEL 

approach," Expert systems with applications, vol. 36, no. 4, pp. 7738-7748, 2017, doi: 10.1016/j.eswa.2008.09.011. 

[30] R. K. Ranjan and R. Kushwaha, "Impact of green marketing strategies on consumer purchase behaviour," Review of 

Management, vol. 7, no. 3/4, pp. 9-22, 2017. 

[31] H. Alizadeh, K. Alba, and A. Rahdari, "Assessing the development and sustainability of SMEs based on industry acceptance 

4.0," in 1th national conference on modern applied research in business and industrial development (ARBI2024), 2024, pp. 1-16, doi: 

10.61838/kman.jayps.4.9.6. 

[32] Y. Soleimani, "Investigating the relationship between green supply chain and export performance of a case study: 

companies of Parand Industrial Town," in The first international conference on political epic (with an approach on Middle East 

developments) and economic epic (with an approach on management and accounting), 2016. 

[33] F. Wiengarten, M. Pagell, M. U. Ahmed, and C. Gimenez, "Do a country’s logistical capabilities moderate the external 

integration performance relationship?," Journal of Operations Management, vol. 32, pp. 51-63, 2014, doi: 

10.1016/j.jom.2013.07.001. 

[34] A. Mehrani, H. Alizadeh, and A. Rasouli, "Evaluation of the Role of Artificial Intelligence Tools in the Development of 

Financial Services and Marketing," Journal of Technology in Entrepreneurship and Strategic Management, vol. 1, no. 1, pp. 71-82, 

2022. 

 

https://www.sciencedirect.com/science/article/pii/S1366554599000344

